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(Doliars in millions, except per share and per ton amounts or as otherwise specifically noted)
PART1

Item 1.  Business.
Operations Overview

AK Steel Holding Corporation (“AK Holding”) is a corporation formed under the laws of Delaware in 1993 and is an integrated
producer of flat-rolled carbon, stainless and electrical steels and tubular products through its wholly-owned subsidiary, AK Steel
Corporation (“AK Steel” and, together with AK Holding, the “Company”). AK Steel is the successor through merger in 1999 to
Armco Inc., which was formed in 1900.

The Company’s operations consist primarily of nine steelmaking and finishing plants and tubular production facilities located in
Indiana, Kentucky, Ohio and Pennsylvania. The Company’s operations produce flat-rolled value-added carbon steels, including
premium-quality coated, cold-rolled and hot-rolled carbon steel products, and specialty stainless and electrical steels that are sold
in sheet and strip form, as well as carbon and stainless steel that is finished into welded steel tubing. In addition, the Company’s
operations include European trading companies that buy and sell steel and steel products and other materials, AK Coal Resources,
Inc. (“AK Coal”), which controls and is developing metallurgical coal reserves in Pennsylvania, and a 49.9% equity interest in
Magnetation LLC (“Magnetation”), a joint venture that produces iron ore concentrate from previously-mined ore reserves.

Customers and Markets

For carbon and stainless steels, the Company principally directs its marketing efforts toward those customers who require the
highest quality flat-rolled steel with precise “just-in-time” delivery and technical support. The Company’s enhanced product
quality and delivery capabilities, as well as its emphasis on customer technical support and product planning, are critical factors in
its ability to serve this segment of the market. For electrical steels, the Company focuses its efforts on customers who desire iron-
silicon alloys that provide the low core loss and high permeability attributes required for more efficient and economical electrical
transformers. The Company’s iron-silicon alloys are among the most energy efficient in the world. As with customers of its other
steel products, the Company also ensures that its electrical steel customers have outstanding technical support and product
development assistance. The Company’s standards of excellence in each of its product categories have been embraced by a wide
array of diverse customers and, accordingly, no single customer accounted for more than 10% of net sales of the Company during
2012, 2011 or 2010.

The Company’s flat-rolled carbon steel products are sold primarily to automotive manufacturers and to customers in the
infrastructure and manufacturing market. The infrastructure and manufacturing market includes electrical transmission, heating,
ventilation and air conditioning equipment, and appliances. The Company also sells coated, cold-rolled, and hot-rolled carbon steel
products to distributors, service centers and converters who may further process these products prior to reselling them. To the
extent it believes necessary, the Company carries increased inventory levels to meet the requirements of certain of its customers for
“just-in-time” delivery.

The Company sells its stainless steel products to manufacturers and their suppliers in the automotive industry, to manufacturers of
food handling, chemical processing, pollution control, medical and health equipment, and to distributors and service centers.

The Company sells its electrical steel products in the infrastructure and manufacturing market. These products are sold primarily to
manufacturers of power transmission and distribution transformers, both for new and replacement installation. The principal driver
in the demand for new transformers is housing starts, while the demand for replacement transformers is driven more by age and
obsolescence. The Company also sells electrical steel products for use in the manufacture of electrical motors and generators.

The following table sets forth the percentage of the Company’s net sales attributable to each of its markets:

Market 2012 2011 2010

AULOMOLIVE . . .ottt et e e e e e e 45% 36% 36%
Infrastructure and Manufacturing ............ ... ... ... . i i 23% 24% 25%
Distributors and CONVEITEIS . ... ...ttt ittt ettt et e ettt et 32% 40% 39%

The Company sells its carbon products principally to customers in the United States. The Company’s electrical and stainless steel
products are sold both domestically and internationally. The Company’s customer base is geographically diverse and there is no
single country outside of the United States for which sales are material relative to the Company’s net sales. The Company
attributes revenue from foreign countries based upon the destination of physical shipment of a product. Net sales by geographic
area and as a percentage of net sales in 2012, 2011 and 2010, domestically and internationally, were as follows:
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Geographic Area 2012 2011 2010

Net Sales % Net Sales % Net Sales %
United States . ............c0oiiiiiiiinn.. $ 5,077.0 86% $ 5,521.6 8% $ 5,145.0 86%
Foreign countries ........................ 856.7 14% 946.4 15% 823.3 14%
Total ... o e e $ 5,933.7 100% $ 6,468.0 100% $ 5,968.3 100%

The Company does not have any material long-lived assets located outside of the United States.

Approximately 64% of the Company’s shipments of flat-rolled steel products in 2012 were made to contract customers, with the
balance to customers in the spot market at prevailing prices at the time of sale. The Company is a party to contracts with all of its
major automotive and most of its infrastructure and manufacturing market customers. These contracts set forth prices to be paid for
each product during their term. Approximately 94% of the Company’s shipments to contract customers permit price adjustments
during the term of the contract. In most instances, the term of the contract is one year.

The Company’s sales have been adversely affected by the lingering effects of the severe recession in the domestic and global
economies that started in the fall of 2008. In 2012, the automotive industry continued to recover from the effects of the recession
and North American light vehicle production continued to improve during the year. However, North American light vehicle
production remained substantially below pre-recession levels and, although a further increase in light vehicle production volumes
is projected during 2013, it appears likely that light vehicle production levels will continue to be below pre-recession levels in
2013. Because the automotive market continues to be an important element of the Company’s business, reduced North American
light vehicle production adversely impacts the Company’s total sales and shipments.

The recession also severely affected the housing industry. Housing starts remained substantially below pre-recession levels and it
appears likely that they will continue to be below pre-recession levels throughout 2013. The housing slowdown adversely affected
production by the manufacturers of power transmission and distribution transformers, to which the Company sells its electrical steels,
and production by the manufacturers of appliances, to which the Company sells its stainless and carbon steels. To the extent that
domestic housing starts remain at a very low level, it is likely that the Company’s electrical and stainless steel sales and shipments will
continue to be negatively affected. Electrical steel sales and shipments, particularly to customers in foreign countries, also have been
negatively affected by increased global production capacity and the continued weakness in the global economy.

Raw Materials and Other Inputs

The principal raw materials required for the Company’s steel manufacturing operations are iron ore, coal, coke, chrome, nickel,
silicon, manganese, zinc, limestone, and carbon and stainless steel scrap. The Company also uses large volumes of natural gas,
electricity and oxygen in its steel manufacturing operations. In addition, the Company historically has purchased carbon steel slabs
from other steel producers to supplement the production from its own steelmaking facilities and purchased approximately
200,000 tons of carbon slabs in 2012.

The Company typically purchases carbon steel slabs, carbon and stainless steel scrap, natural gas, a substantial portion of its
electricity, and most other raw materials at prevailing market prices, which are subject to price fluctuations in accordance with supply
and demand. The Company, however, makes most of its purchases of coke and oxygen and a portion of its electricity at negotiated
prices under annual and multi-year agreements with periodic price adjustments. The Company also purchases iron ore and coal under
such agreements, but in 2011 it made strategic investments with respect to iron ore and coal that, over time, are expected to enable the
Company to acquire approximately one half of its annual iron ore and coal needs at prices that are less exposed to market fluctuations
and are below current market prices. The Company also enters into financial instruments from time to time to hedge portions of its
purchases of energy and certain raw materials, the prices of which may be subject to volatile fluctuations.

The Company is a party to supply contracts with Middletown Coke Company, LLC (“SunCoke Middletown”), an affiliate of SunCoke
Energy, Inc. (“SunCoke”), to provide the Company with about 550,000 tons of metallurgical-grade lump coke and approximately 45
megawatts of electrical power annually. Under those agreements, the Company will purchase all of the coke and electrical power
generated from the SunCoke Middletown plant through at least 2031. The Company is also a party to a long-term supply agreement
with Haverhill North Coke Company (“SunCoke Haverhill”), another affiliate of SunCoke, to provide the Company with up to
550,000 tons of metallurgical-grade coke annually and electricity co-generated from a facility in southern Ohio.

In addition, the Company attempts to reduce the risk of future supply shortages through other means. To the extent that multi-year
contracts are available in the marketplace, the Company has used such contracts to secure adequate sources of supply to satisfy key
raw materials needs for the next three to five years. Where multi-year contracts are not available, or are not available on terms
acceptable to the Company, the Company seeks to secure the remainder of its raw materials needs through annual contracts or spot
purchases. The Company currently believes that it either has secured, or will be able to secure, adequate sources of supply for its
raw materials and energy requirements for at least the next three to five years. The Company also regularly evaluates the use of
alternative sources and substitute materials.
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Research and Development

The Company conducts a broad range of research and development activities aimed at improving existing products and
manufacturing processes and developing new products and processes. Research and development costs incurred in 2012, 2011 and
2010 were $12.5, $13.2 and $9.7, respectively.

Employees

At December 31, 2012, the Company employed approximately 6,400 employees, of which approximately 4,800 are represented by
labor unions under various contracts that expire between 2013 and 2016. See the discussion under Labor Agreements in Item 7 for
additional information on these agreements.

Competition

The Company competes with domestic and foreign flat-rolled carbon, stainless and electrical steel producers (both integrated steel
producers and mini-mill producers) and producers of plastics, aluminum and other materials that can be used in lieu of flat-rolled
steels in manufactured products. Mini-mills generally offer a narrower range of products than integrated steel mills, but can have
some competitive cost advantages as a result of their different production processes and typically non-union work forces. Price,
quality, on-time delivery and customer service are the primary competitive factors in the steel industry and vary in relative
importance according to the category of product and customer requirements.

Domestic steel producers, including the Company, face significant competition from foreign producers. For a variety of reasons,
these foreign producers often are able to sell products in the United States at prices substantially lower than domestic producers.
These reasons include lower labor, raw material, energy and regulatory costs, as well as significant government subsidies, the
maintenance of artificially low exchange rates against the U.S. dollar, and preferential trade practices in their home countries. The
annual level of imports of foreign steel into the United States also is affected to varying degrees by the strength of demand for steel
outside the United States and the relative strength or weakness of the U.S. dollar against various foreign currencies. U.S. imports of
finished steel accounted for approximately 24%, 22% and 21% of domestic steel market sales in 2012, 2011 and 2010,
respectively.

The Company continues to provide pension and healthcare benefits to a significant portion of its retirees, resulting in a competitive
disadvantage compared to certain other domestic integrated steel companies and the mini-mills that do not provide such benefits to
any or most of their retirees. Over the course of the last several years, however, the Company has negotiated progressive labor
agreements that have significantly reduced total employment costs at all of its union-represented facilities. In addition, the
Company has entered into agreements with various groups of retirees to transfer all responsibility for their healthcare benefits from
the Company to Voluntary Employee Benefits Association (“VEBA™) trusts funded by the Company. The Company has also
lowered and continues to lower retiree benefit costs related to its salaried employees. These actions have increased the Company’s
ability to compete in the highly competitive global steel market.

The Company also is facing increased competition from foreign-based and domestic steel producers who have expanded or
restarted shutdown steel production and/or finishing facilities in the United States.

Environmental

Information with respect to the Company’s environmental compliance, remediation and proceedings is included in Note 8 to the
consolidated financial statements in Item 8 and is incorporated herein by reference.




Executive Officers of the Registrant

The following table sets forth the name, age and principal position with the Company of each of its executive officers as of
February 26, 2013:

Name Age Positions with the Company
James L. Wainscott . .... 55 Chairman of the Board, President and Chief Executive Officer
DavidC.Hom ......... 61 Executive Vice President, General Counsel and Secretary
John F. Kaloski ........ 63 Executive Vice President and Operating Officer
Albert E. Ferrara, Jr. . . ... 64 Senior Vice President, Corporate Strategy and Investor Relations
Gary T. Barlow ........ 50 Vice President, Sales and Customer Service
Keith J. Howell ........ 47 Vice President, Operations
Roger K. Newport . ..... 48 Vice President, Finance and Chief Financial Officer
Maurice A. Reed ....... 50 Vice President, Engineering, Raw Materials and Energy
Kirk W.Reich ......... 44 Vice President, Procurement and Supply Chain Management
Lawrence F. Zizzo, Jr. ... 64 Vice President, Human Resources

James L. Wainscott was named Chairman of the Board of Directors of the Company in January 2006, and became President and
Chief Executive Officer in October 2003. Previously, Mr. Wainscott had been the Company’s Chief Financial Officer and had
served as Treasurer upon joining the Company in April 1995. Before joining the Company, Mr. Wainscott held a number of
increasingly responsible financial positions for National Steel Corporation.

David C. Horn was named Executive Vice President, General Counsel and Secretary in May 2010. Mr. Horn was named
Senior Vice President in January 2005. Mr. Horn became Vice President and General Counsel in April 2001 and assumed the
additional position of Secretary in August 2003. Before joining the Company as Assistant General Counsel in December 2000,
Mr. Horn was a partner in the Cincinnati-based law firm now known as Frost Brown Todd LLC.

John F. Kaloski was named Executive Vice President and Operating Officer in May 2010. Mr. Kaloski was named Senior Vice
President, Operations in January 2005. Prior to joining the Company in October 2002, Mr. Kaloski served as a Senior Vice
President at National Steel Corporation and held senior management positions at United States Steel Corporation.

Albert E. Ferrara, Jr. was named Senior Vice President, Corporate Strategy and Investor Relations in May 2012. Mr. Ferrara was
named Senior Vice President, Finance and Chief Financial Officer in May 2010. Mr. Ferrara was named Vice President, Finance
and Chief Financial Officer in November 2003. Prior to joining the Company in June 2003, Mr. Ferrara was Vice President,
Corporate Development for NS Group, Inc., a tubular products producer, and previously held positions as Senior Vice President
and Treasurer with United States Steel Corporation and Vice President, Strategic Planning at USX Corporation.

Gary T. Barlow was named Vice President, Sales and Customer Service in September 2010. Mr. Barlow joined the Company in
May 2010 as Director, Sales and Customer Service, Carbon Steel. Prior to joining the Company, Mr. Barlow was President,
Northeast Region, for Ryerson Inc., a metals processing and distributing company from October 2007 to July 2009. Mr. Barlow
also previously served in several auditing and financial service capacities at Bank of America.

Keith J. Howell was named Vice President, Operations in May 2012. Mr. Howell was named Vice President, Carbon Steel
Operations in May 2010. Mr. Howell was named Director, Engineering and Raw Materials in March 2009. He was named General
Manager, Butler Works in August 2005. Prior to that, Mr. Howell served in a variety of other capacities since joining the Company
in 1997, including General Manager at Middletown Works and Ashland Works and Manager—Aluminized and Manager—
Steelmaking at Middletown Works.

Roger K. Newport was named Vice President, Finance and Chief Financial Officer in May 2012. Mr. Newport was named
Vice President, Business Planning and Development in May 2010. Mr. Newport was named Controller and Chief Accounting
Officer in July 2004 and Controller in September 2001. Prior to that, Mr. Newport served in a variety of other capacities since
joining the Company in 1985, including Assistant Treasurer, Investor Relations, Manager—Financial Planning and Analysis,
Product Manager, Senior Product Specialist and Senior Auditor.

Maurice A. Reed was named Vice President, Engineering, Raw Materials and Energy in May 2012. Mr. Reed was named Director,
Engineering and Raw Materials in March 2011. Prior to that, Mr. Reed served in a variety of other capacities since joining the

Company in 1996, including Director of Engineering and Energy, General Manager—Engineering, Operations Support and
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Primary Process Research and General Manager—Engineering. Before joining the Company, Mr. Reed held a number of
increasingly responsible engineering technology positions for National Steel Corporation.

Kirk W. Reich was named Vice President, Procurement and Supply Chain Management in May 2012. Mr. Reich was named Vice
President, Specialty Steel Operations in May 2010. Mr. Reich was named General Manager, Middletown Works in October
2006. Prior to that, Mr. Reich served in a variety of other capacities since joining the Company in 1989 including Manager—
Mobile Maintenance/Maintenance Technology, General Manager—Mansfield Works, Manager—Processing and Shipping,
Technical Manager, Process Manager and Civil Engineer.

Lawrence F. Zizzo, Jr. was named Vice President, Human Resources in January 2004 upon joining the Company. Before joining
the Company, Mr. Zizzo was Vice President, Human Resources, at National Steel Corporation.

Available Information

The Company maintains a website at www.aksteel.com. Information about the Company is available on the website free of charge,
including the annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments to those
reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as soon as reasonably
practicable after submission to the Securities and Exchange Commission. Information on the Company’s website is not
incorporated by reference into this report.

Item 1A. Risk Factors.

The Company cautions readers that its business activities involve risks and uncertainties that could cause actual results to differ
materially from those currently expected by the Company. The most significant of those risks are:

Risk of reduced selling prices and shipments associated with a highly competitive, cyclical industry and weakened
economies. Historically, the steel industry has been a cyclical industry. The recovery from the dramatic downturn in the domestic
and global economies that began in the fall of 2008 has been slow and uneven across various industries and sectors. The lingering
effects of the recession continue to adversely affect demand for AK Steel’s products. Although pricing and shipments have
improved compared to the severe recessionary conditions of 2009, net sales have not yet returned to pre-2009 levels. This failure to
return to pre-recession conditions is the result of a variety of factors, including the slow pace of the U.S. economic recovery and
heightened uncertainty with respect to the direction of the economy in the United States; greater widespread uncertainty and
deterioration in the economies of Western Europe, caused chiefly by currency devaluations, high debt levels and reduced
government and private sector spending; the effects of a slowdown in the Chinese economy, including increases in exports of some
categories of Chinese steel to the United States; increased competition in the United States from both foreign and domestic steel
competitors, particularly those in bankruptcy or with new or expanded production capacity in the United States; and decreases in
scrap steel exports from the United States to Europe as a result of lower foreign demand and currency devaluations, which results
in greater scrap supply and lower scrap pricing in the United States and provides a competitive advantage to mini-mill producers
who utilize more scrap in their steel production than integrated mills like AK Steel. These conditions directly impact spot market
pricing for AK Steel’s products, and in particular its carbon steel products. They also may adversely impact AK Steel’s efforts to
negotiate higher prices with its contract customers. At this time, it is impossible to determine when or if the domestic and/or global
economies will return to pre-recession levels. Thus there is a risk of continued adverse impact on demand for AK Steel’s products,
the prices for those products, and AK Steel’s sales and shipments of those products as a result of the ongoing weakness in the
economy. In addition, global economic conditions remain fragile and the possibility remains that the domestic or global economies,
or certain industry sectors of those economies that are key to AK Steel’s sales, may not recover as quickly as anticipated, or could
deteriorate, which likely would result in a corresponding fall in demand for AK Steel’s products and negatively impact AK Steel’s
business, financial results and cash flows.

Risk of changes in the cost of raw materials and energy. The price that AK Steel pays for energy and key raw materials, such as
iron ore, coal, natural gas and scrap, can fluctuate significantly based on market factors. The prices at which AK Steel sells steel
will not necessarily change in tandem with changes in its raw material and energy costs. A portion of AK Steel’s shipments are in
the spot market, and pricing for these products fluctuates based on prevailing market conditions. The remainder of AK Steel’s
shipments are pursuant to contracts typically having durations of six months or more. A portion of those contracts contain fixed
prices that do not allow AK Steel to pass through changes in the event of increases or decreases in raw material and energy costs.
However, a significant majority of AK Steel’s shipments to contract customers are pursuant to contracts with variable-pricing
mechanisms that allow AK Steel to adjust the price or to impose a surcharge based upon changes in certain raw material and
energy costs. Those adjustments, however, do not always reflect all of AK Steel’s underlying raw material and energy cost
changes. The scope of the adjustment may be limited by the terms of the negotiated language or by the timing of when the
adjustment is effective relative to a cost increase. For shipments made to the spot market, market conditions or timing of sales may
not allow AK Steel to recover the full amount of an increase in raw material or energy costs. As a result of the factors set forth
above with respect to spot market sales and contract sales, AK Steel is not always able to recover through the price of its steel the
full amount of cost increases associated with its purchase of energy or key raw materials. In such circumstances a significant
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increase in raw material or energy costs likely would adversely impact AK Steel’s financial results and cash flows. Conversely, in
certain circumstances, AK Steel’s financial results and cash flows also can be adversely affected when raw material prices decline.
This can occur when the Company locks in the price of a raw material over a period of time and the spot market price for the
material declines during that period. Because there often is a correlation between the price of finished steel and the raw materials of
which it is comprised, a decline in raw material prices may coincide with lower steel prices, compressing the Company’s margins.
The impact of a change in raw materials prices also may be delayed by the need to consume existing inventories. New inventory
may not be purchased until some portion of the existing inventory purchased earlier is consumed. The impact of this risk is
particularly significant with respect to iron ore because of the volume used by operations and the associated costs. The exposure of
the Company to the risk of price increases with respect to iron ore and coal has been reduced by virtue of its recent investments in
an iron ore joint venture and in the acquisition of coal reserves. These investments are expected over time to enable the Company
to acquire approximately one half of its annual iron ore and coal needs at prices that are less exposed to market fluctuations and are
below current market prices, but there is a risk that the volume of iron ore and coal acquired by the Company through these
investments will be less than that in the event of delays in development or otherwise, or that the cost of raw materials from these
operations will be higher than expected. To the extent that the Company must acquire its iron ore and coal at market prices, the
overall trend of these prices remains high in comparison to historical prices. Going forward, cost increases could be significant
again with respect to iron ore and coal, as well as certain other raw materials, such as scrap. The impact of significant fluctuations
in the price AK Steel pays for its raw materials can be exacerbated by AK Steel’s “last in, first out” (“LIFO”) method for valuing
inventories when there are changes in the cost of raw materials or energy or in AK Steel’s raw material inventory levels as well as
AK Steel’s finished and semi-finished inventory levels. The impact of LIFO accounting may be particularly significant with
respect to period-to-period comparisons.

Risk related to the Company’s significant amount of debt and other obligations. As of December 31, 2012, AK Steel had
outstanding $1,450.9 of indebtedness (excluding unamortized discount) and additional obligations, including pension and other
postretirement benefit obligations totaling $1,770.3. The Company expects to contribute approximately $180.0 to its pension plans
and $30.8 to fund certain VEBA trusts in 2013, as well as $240.0 and $150.0 to its pension plans in 2014 and 2015, respectively.
The Company also from time to time has additional contractual commitments, including the commitment to contribute $150.0 (in
the aggregate over the next two to three years) to its Magnetation joint venture following its satisfaction of certain conditions,
principally the receipt of the environmental permits for a pellet plant. At December 31, 2012, AK Steel had $74.7 of outstanding
letters of credit under its credit facility, resulting in remaining availability of $871.9 under its credit facility (subject to customary
borrowing conditions, including a borrowing base). The amount of AK Steel’s indebtedness and other financial obligations could
have important consequences. For example, it could increase AK Steel’s vulnerability to general adverse economic and industry
conditions; require a substantial portion of the Company’s cash flows to be dedicated to debt service payments, reducing the
amount of cash flows available for other purposes, such as working capital, capital expenditures, acquisitions, joint ventures or
general corporate purposes, as well as limiting AK Steel’s ability to obtain additional financing in the future to be used for such
other purposes; limit AK Steel’s planning flexibility for, or ability to react to, changes in the Company’s business and the industry;
and place AK Steel at a competitive disadvantage with competitors who may have less indebtedness and other obligations or
greater access to financing.

Risk of severe financial hardship or bankruptcy of one or more of the Company’s major customers. Many, if not most, of the
Company’s customers have shared the financial and operational challenges faced by the Company during the severe recession that
began in late 2008 and the slow and uneven domestic and global economic recovery that has followed. In the event of a significant
weakening of current economic conditions, whether as a result of secular or cyclical issues, it could lead to financial difficulties or
even bankruptcy filings by customers of AK Steel. AK Steel could be adversely impacted by such financial hardships or
bankruptcies. The nature of that impact most likely would be lost sales or losses associated with the potential inability to collect all
outstanding accounts receivables. Such an event could negatively impact AK Steel’s financial results and cash flows.

Risk of reduced demand in key product markets. The automotive and housing markets are important elements of AK Steel’s
business. Though conditions have improved since the severe economic downturn that started in the fall of 2008, particularly with
respect to the automotive market, both markets continue to be significantly depressed compared to pre-recession levels. If demand
from one or more of AK Steel’s major automotive customers were to be reduced significantly as a result of a renewed severe
economic downturn, increased use of competing materials in substitution for steel, or other causes, it likely would negatively affect
AK Steel’s sales, financial results and cash flows. Similarly, if demand for AK Steel’s products sold to the housing market were to
be further reduced significantly, it could negatively affect AK Steel’s sales, financial results and cash flows.

Risk of increased global steel production and imports. Actions by AK Steel’s domestic or foreign competitors to increase
production in and/or exports to the United States could result in an increased supply of steel in the United States, which could
result in lower prices for and shipments of AK Steel’s products. In fact, significant increases in production capacity in the United
States by competitors of AK Steel already has occurred in recent years as new carbon and stainless steelmaking and finishing
facilities have begun production. In addition, foreign competitors, especially those in China, have substantially increased their
production capacity in the last few years, and in some instances have seemingly targeted the U.S. market for imports of certain
higher value products, including electrical steels. These and other factors have contributed to a high level of imports of foreign
steel into the United States in recent years and create a risk of even greater levels of imports, depending upon foreign market and
economic conditions, the value of the U.S. dollar relative to other currencies, and other variables beyond AK Steel’s control. A
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significant further increase in domestic capacity or foreign imports could adversely affect AK Steel’s sales, financial results and
cash flows.

Risks of excess inventory of raw materials. AK Steel has certain raw material supply contracts, particularly with respect to iron
ore and coke, which have terms providing for minimum annual purchases, subject to exceptions for force majeure and other
circumstances. If AK Steel’s need for a particular raw material is reduced for an extended period significantly below what was
projected at the time the applicable contract was entered into, or what was projected at the time an annual nomination was made
under that contract, AK Steel could be required to purchase quantities of raw materials, particularly iron ore and coke, which
exceed its anticipated annual needs. If that circumstance was to occur, and if AK Steel was not successful in reaching agreement
with a particular raw material supplier to reduce the quantity of raw materials it purchases from that supplier, then AK Steel would
likely be required to purchase more of a particular raw material in a given year than it needs, negatively affecting its financial
results and cash flows. The impact on financial results could be exacerbated by AK Steel’s LIFO method for valuing inventories,
which could be affected by changes in AK Steel’s raw material inventory levels, as well as AK Steel’s finished and semi-finished
inventory levels. The impact of LIFO accounting may be particularly significant with respect to period-to-period comparisons.

Risk of supply chain disruptions or poor quality of raw materials. The Company’s sales, financial results and cash flows could
be adversely affected by transportation, raw material or energy supply disruptions, or poor quality of raw materials, particularly
scrap, coal, coke, iron ore, alloys and purchased carbon slabs. Such disruptions or quality issues, whether the result of severe
financial hardships or bankruptcies of suppliers, natural or man-made disasters or other adverse weather events, or other unforeseen
circumstances or events, could reduce production or increase costs at one or more of AK Steel’s plants.

Risk of production disruption or reduced production levels. When business conditions permit, AK Steel operates its facilities at
production levels at or near capacity. High levels of production are important to AK Steel’s financial results because they enable
AK Steel to spread its fixed costs over a greater number of tons. Production disruptions could be caused by the idling of facilities
due to reduced demand, such as resulting from the recent economic downturn. Such production disruptions also could be caused by
unanticipated plant outages or equipment failures, particularly under circumstances where AK Steel lacks adequate redundant
facilities, such as with respect to its hot mill. In addition, the occurrence of natural or man-made disasters, adverse weather
conditions, or similar events or circumstances could significantly disrupt AK Steel’s operations, negatively impact the operations
of other companies or contractors AK Steel depends upon in its operations, or adversely affect customers or markets to which
AK Steel sells its products. Any such significant disruptions or reduced levels of production would adversely affect AK Steel’s
sales, financial results and cash flows.

Risks associated with the Company’s healthcare obligations. AK Steel provides healthcare coverage to its active employees and
to a significant portion of its retirees, as well as to certain members of their families. AK Steel is self-insured with respect to
substantially all of its healthcare coverage. While AK Steel has substantially mitigated its exposure to rising healthcare costs
through cost sharing, healthcare cost caps and the establishment of VEBA trusts, the cost of providing such healthcare coverage
may be greater on a relative basis for AK Steel than for other steel companies against which AK Steel competes because such
competitors either provide a lesser level of benefits, require that their participants pay more for the benefits they receive, or do not
provide coverage to as broad a group of participants (e.g., they do not provide retiree healthcare benefits). In addition, existing or
new federal healthcare legislation could adversely affect AK Steel’s financial condition through increased costs in the future.

Risks associated with the Company’s pension obligations. AK Steel’s pension trust is currently underfunded to meet its
long-term obligations. The extent of underfunding is directly affected by changes in interest rates and asset returns in the securities
markets. It also is affected by the rate and age